LEARN HOW TO INVITE – Recruiting Scripts

For Mortgage Broker, Realtor, Auto Finance Director, Bankruptcy Attorney etc…:

“Has anyone offered you the opportunity to use Credit Repair to make money, expand the services you offer and have your borrower regard you as his trusted advisor?” (use the term client for people who are not mortgage brokers) 

If no, then “would you like to hear more”? If yes, then would you like to find out more about a local company who provides first class service at a very reasonable price while paying you commissions?”
If they are not interested… Ask them if they would be interested in using the service for their own credit. If they are still not interested…  STOP and go to the next contact. There are far too many who will be interested to try to convince this person.

If they are interested…:

“(Use their first name) I’ve found a business opportunity that I couldn’t pass up. With the recent implosion of the B/C and Alt-A mortgage industries the need for Credit Restoration has exploded! If you’d like, I can provide you some information that will explain this in more detail by email. What is your email address? 

With the information, I will also attach a personal invitation to this week’s free, no obligation seminar in _________ at _________. We do require RSVPs because the seating is limited so call me back and let me know how many people you would like to bring. The email will come from ________ just so you know it is not junk mail and I will be sending it in the next ________ minutes. My contact information will be attached so call if you have any questions”.

For end user (warm, this is not your first time talking to them):

“(Use their first name) Your situation came to mind recently as I was introduced to a service I believe you would benefit from. It involves improving your credit profile. With the recent implosion of the B/C and Alt-A mortgage industries and all industries loan guidelines tightening, the need for Credit Restoration has exploded! If you’d like, I can provide you some information that will explain this in more detail by email. What is your email address?
With the information, I will also attach a personal invitation to this week’s free, no obligation seminar in _________ at _________. We do require RSVPs because the seating is limited so call me back and let me know how many people you would like to bring. The email will come from ________ just so you know it is not junk mail and I will be sending it in the next ________ minutes. My contact information will be attached so call if you have any questions”.

For end user (cold, this is your first time talking to them):

Answering machine: This call is to inform people in the _________ area who have had a bankruptcy between __________ and ___________ filed at ___________ County their rights under the Fair Credit Reporting Act may have been violated. For more information and what can be done about it please call me at ____________.
Live: I am calling people today in the _________ area who have had a bankruptcy between __________ and ___________ filed at ___________ County. The reason for my call is to inform you of a seminar which teaches you your rights under the Fair Credit Reporting Act. Exercising these rights entitles you to a fair and accurate credit report. Would you be interested in learning more? What is your email address?

With the information, I will also attach a personal invitation to this week’s free, no obligation seminar in _________ at _________. We do require RSVPs because the seating is limited so call me back and let me know how many people you would like to bring. The email will come from ________ just so you know it is not junk mail and I will be sending it in the next ________ minutes. My contact information will be attached so call if you have any questions”.

I’m sending you this email to let you know of the exciting business that I’ve just joined. I’m now in business for myself helping people improve their credit profile.

The company I have joined is Credit Investigation Service. They work with clients to remove any inaccurate, erroneous, unverifiable or obsolete information from the consumer’s credit reports as defined by law in the Fair Credit Reporting Act.

Since 90% of Americans have less than perfect credit, I’m sure you know of someone who could benefit from this service. Please call me to reserve your seat at our next seminar in your area.

Thank you in advance,

P.S. If you know of anyone who has had their request for a mortgage loan turned down, please have them give me a call.
